The Practical Guide To -U AUER YOUR CUPY IODAY: ""gl’"bl:sh d

(om ost Mafketmg SECoNp
P% And Sales e

1]
| fived by the sari of

~ Your Compost Sales

| With this Authoritative Manual on
 The Product Selling & Marketing Compost

- Markéting+ Market Planning

Business Structure f CompostSa!es By ROn Alexander

ms.& Programs .
Market Segments: Systems&Frog R. Alexander Associates, Inc.

| o™

| & Energy

=

Best Advice On:

« Developing Market Systems
And Programs

« Prospecting

+ Lead Generation

« Sales Calls, Tools And Services
+ Market Research And Planning
« Sales And Distribution

+ Product Marketability
+Volume Vs. Value Markets

« Bulk Vs. Bagged Product

+ Blending Case Studies

Edlted by the staff of

« Compost Applications »
« Sales Pitches By Market Segment dvancmg EOmeostm Ron AIexangIer isahorticulturist
Organics Recycling and president of R:Alexander,
* Much more! & Renewable Energy’ Associates, Inc.,a.consulting
company.specializing iniproduct
and market developmentifor

ORDER YOUR WWWobiocyCIQ.net (click“Books & Reports”) organic recycled productswith over
COPY TODAVY! Call: 610-967-4135 ext 21 25 years of practical experience

Com pOSt Ma rkEting And Sales vestsendme copies of the new, second edition of this book!

$75.00, plus $5.00 shipping, for each copy
Name

[J Enclosed is my check (payable to o
The JG Press, Inc., inUS. Fundsonly) for Affiliation

Amount of Charge $ City State Zip

Card number Exp. Date Phone Number Email Address

1
1
1
1
1
1
1
1
1
1
1
1 [OVisa [JMasterCard (] American Express Address
1
1
1
1
1
1
1
L

BioCycle - 419 State Avenue - Emmaus, PA 18049 « Phone (610) 967-4135 - Fax (610) 967-1345 - www.biocycle.net



